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Congratulations to the three newly elected Members of the Board of Directors of BRRA.  Alan Rind-
fleisch (Bridle Ridge), Glen Talley (Edgewater), and Lawton Dews (Clearwater Bay), were each elect-
ed to a two year term which began January 1, 2012. 

The governing documents envisioned a representative system under which the various Barefoot 
neighborhoods would be grouped unto seven villages which would elect òtheiró Board Representa-
tive.  Feeling that combining the disparate neighborhoods would prove to be difficult and disruptive, 
the Board of Directors recommended to Centex that the documents be revised and under the revised 
provisions, Barefoot owners would be classified into only two villages:  Multi Family or Single Family. 

Elections will be held each year and of the seven Board seats two will be classified as Multi Family 
and two as Single Family, and the other three will be At-Large seats.  Such classification is somewhat 
superficial as in fact each Board Member is expected to act and vote in the best interests of all Bare-
foot owners, not just those of his or her village.  In this regard it is quite similar to the representative 
democracy system of the U.S. Congress. 

The mail ballot election results were as follows: 

Multi Family Village 

Kathy Kempf   356 votes 

Glen Talley  437 votes - Winner 

Single Family Village 

David Charmello    51 votes 

Vincent Liscomb  111 votes 

Alan Rindfleisch  146 votes - Winner 

Director At Large 

Michael Atwood  468 votes 

Lawton Dews  620 votes ð Winner 

We offer our sincere thanks to all the candidates who expressed an interest in serving.  We hope you 
will explore other alternatives for service to BRRA, your neighbors, and the community such as com-
mittees, task forces, etc. or you can run again for the Board in the December 2012 elections.  And we 
offer thanks to those who actually voted.  We did not match the 25 candidates who were on the elec-
tion ballot in 2009, but this ballot was much different with staggered terms and village representation. 

The current Board consists of Dave Jenkins (Cedar Creek), Tony Sfarra (Tanglewood), Tom Powell 
(Longbridge), Matt Raines (Centex), Lawton Dews (Clearwater Bay), Alan Rindfleisch (Bridle Ridge), 
and Glen Talley (Edgewater).  In elections to be held at the end of this year, the terms expire for the 
seats held by Dave Jenkins, Tony Sfarra, and Tom Powell.  In the next election, one seat will be Multi 
Family, one will be Single Family and one At Large. Those elected will serve two year terms beginning 
January 1, 2013. 

Remember, these volunteers are in place to represent you.  Communications works both ways.  Donõt 
hesitate to voice your opinions or requests directly to the Board or individual Board Members.   With 
your help, we can look forward to a bright future for Barefoot Resort. 

NEW BOARD MEMBERS ELECTED         
       By:  Dave Jenkins      
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Beach Cabana Transferred to BRRA as Centex finalizes 

transition to owner Control  
NOTE:  This article is intended as a readable translation of dozens of pages of legal documents.  The full documents will be available either on the Barefoot web 

site or at the Omni office. 

 

HISTORY:  The governing documents provided that the ownerõs association could construct a Beach Cabana and assess owners to pay 

for it.  Centex purchased the Cabana lot/land and the parking lot/land. At that time, Centex Homes totally controlled the Barefoot own-

erõs association.  Centex built and opened the Cabana to owner use in 2005-2006.   Owners were (and still are) assessed a monthly fee 

(part of the HOA dues) for maintenance of the Cabana.  Centex reported the cost of the land and construction as $1,847,063.   The two 

properties were deeded in Centexõs name and Centex has been paying the yearly taxes.  The 2007 financial statements of the BRRA (then 

controlled by Centex) contained a note that Centex had forgiven all but $800,000 of the $1,847,063.   And, of that remaining $800,000, 

Centex would forgive (with certain conditions) $500,000 if Water Tower Road were paved.  The remaining $300,000 would be tied to 

transition expenses and credited accordingly.  The $800,000 was posted on BRRA financials as being owed to Centex. 

 

PROBLEM.  In connection with the turnover of the ownerõs association to owner control, it is necessary to transfer the Cabana and 

parking lot deeds to the association.  The question became: must BRRA pay Centex (a) the whole $1,847,063, (b) the $800,000 referenced 

in the BRRA financials as being owed to Centex, (c) the $500,000 tied to paving Water Tower Road, (d) the $300,000 tied to transition, or 

(e) nothing. Although Centex and the BRRA Board of Directors each wanted to avoid costly, drawn out litigation if possible, negotiations 

began with the parties far apart. 

 

BRRA DUE DILIGENCE.  The BRRA Board recognized that its fiduciary responsibilities to owners called for an extraordinary cautious 

approach.  The four (4) owner Board Members, Dave Jenkins, Tom Powell, Tony Sfarra, Peter Campbell (and Mike Atwood who filled 

the last few weeks of Campbellõs term), took several steps as part of its due diligence: (1) selected an experienced fellow resident, Charlie 

Shaffer, as a consultant to prepare a report on the history and facts of the Cabana.  The report was not challenged by Centex or its negoti-

ators. (2) prepared a thorough transition punch list based on reports from neighborhoods voting delegates,  (3) made its own tours 

through Barefoot to catalog punch list items, (4) consulted with experienced negotiators, (5) hired a local real estate attorney,  (6) con-

tracted for a structural engineering study of the cabana, and (7) hired a tax attorney to advise of tax consequences. 

 

AGREEMENT.  The final agreement, unanimously approved by the four (4) owner Board Members, Dave Jenkins, Tom Powell, Tony 

Sfarra, Peter Campbell (and Mike Atwood who filled the last few weeks of Campbellõs term),"  can be summarized as follows: 

 A)  No moneyõs change hands for the cabana or punch list (except for the customary $5 in contract forms).  Maybe our                  

 arguments convinced Centex that we should not have to pay for the cabana. 

 B)  Centex is released by BRRA from any pre or post transition liability involving common area property.  The release is a    

 fairly typical lawyer tactic.  It gives Centex assurance that as it turns over control, it wonõt be followed by a string of 

 claims from BRRA. 

  C)  The cabana and parking lot deeds are transferred to BRRA, free of encumbrances by Centex. 
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BRRA organizes and sets 2012 meeting schedule 
           By:  Dave Jenkins 

At its January 6th executive session, the Board voted to fill its 2012 officer     
positions as follows: 
 

President ð   Dave Jenkins 

Vice President ð  Tom Powell 

Secretary -   Tony Sfarra 

Director At Large -  Lawton Dews 

Director At Large -  Alan Rindfleisch 

Director At Large -  Glen Talley 

Declarant Director -  Matt Raines 

 

The Board also set this yearõs meeting schedule as follows: 
 

DAY  DATE  TIME  PLACE      TYPE 

Friday   February 17 4:00 PM  Centex Sales (upstairs)  Regular 

Thursday March 1  7:00 PM  Resort Golf Club   Open 

Friday  April 20  4:00 PM Centex Sales (upstairs)  Regular 

Friday  May 18  4:00 PM Centex Sales (upstairs)  Regular 

Thursday  June 7  7:00 PM Resort Golf Club   Open 

Friday  July 20  4:00 PM Centex Sales (upstairs)  Regular 

Friday  August 17 4:00 PM Centex Sales (upstairs)  Regular 

Thursday September 6 7:00 PM Resort Golf Club  Open 

Friday  October 19 4:00 PM Centex Sales (upstairs)  Regular 

Friday  November 16 4:00 PM Centex Sales (upstairs)  Regular 

Thursday December 6 7:00 PM Resort Golf Club  Annual - Open 

 

NOTES: 
 

At Regular Meetings, voting Delegates and Alternates may attend. 

At Open Meetings, all residents may attend. 

The Board will normally meet in Executive Session prior to the above meetings. 

The Board may schedule special meetings at anytime. 

The announced schedule is subject to change. 

Residents should contact their Voting Delegates or Alternates with your questions, views, comments and suggestions so they can 

be brought up at Regular Meetings. 
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Barefoot Swing Bridge Update   Provided by:  Patrick Dowling, NMB   

           Public Information Officer 

Shrouding To Come Off  Barefoot Resort & Golf  Swing Bridge 

Removal of the shrouding on the Barefoot Resort & Golf swing bridge will begin as early as January 8, however, the bridge will remain 

closed to vehicle traffic. 

Crews will be completing touch-up and cleanup work. 

When cleaned, some minor sections of steel were determined to be too eroded for repainting and are being replaced with new steel 

plates. 

As early as January 11, the bridge will be opened and closed several times as officials ensure that all mechanical bridge parts are func-

tioning well. During this process, the bridge will remain closed to all vehicle traffic and barricades will remain in place. 

The project remains on schedule and the bridge will reopen to at least one lane of vehicle traffic on or before January 16. 

**********  

Omni Report       By:  Kelly White 

The Barefoot Board of Directors is seeking volunteers to serve on several committees that will enhance the Resort in various manners, 
specifically the Marketing Committee and Street Sign Committee.  If you are interested in serving on a Committee or assisting the 
Board of Directors, please forward your resume to Omni Management either by fax 843-399-1761 or email kyoung@omni-
property.com. 

 

The Association Office has received several questions regarding the 1% Marketing Account.  According to the documents, the trans-
ferring owner shall pay to the association a transfer fee in the amount of 1% of the total cost of the purchase price of the property 
(whether a condo, single family home or a vacant lot).  The transfer fee may be used for the following: 

Acquisition of Common areas, as well as the improvement to and expansion of existing common areas and areas of common re-
sponsibility. 

Sponsorship of programs and activities that contribute to the overall betterment of the Owners, and/or to their enjoyment, under-
standing, appreciation and preservation of the Property. 

Programs and activities that serve to market and promote the community, specifically including, but not limited to, any voluntary 
marketing co-op; 

Programs and activates which serve to promote a sense of community within the Property, such as recreational leagues, historical 
or cultural programs, educational programs, festivals and holiday celebrations and activities, community computer network, and recy-
cling programs 

Social services, community outreach programs, and other charitable causes 

Such undertakings, activities and programs as shall, the Boardõs reasonable judgment, promote or enhance the Property, the units there-
in and/or the experience of the Owners thereof. 

 

The Marketing fee cannot be used to reduce any Association assessments and/or fees. 

 

The Marketing Fee money that is collected is kept in segregated accounts. 

 

Each Association along with the Beach Cabana and Residentõs Center, has its own operating account and reserve accounts.  If you are 
interested in knowing the amount of money your Association has in its reserve accounts, please contact your management company. 

Help keep Barefoot beautiful!  PLEASE do not throw cigarette or cigar butts onto pine straw or the very dry 

grass!  We are in a drought.  PLEASE pick up after your dog and dispose in your trash can!   

mailto:kyoung@omni-property.com
mailto:kyoung@omni-property.com
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BRRA VOTING REPRESENTATIVES 2012 

 

Community:   Representative:    Alternate Representative: 

Arbor Trace   Sue Ziegler    Jim Childers 

Bridle Ridge    Bill Hartman      

Brookstone   Joe Gosiewski 

Cedar Creek   Dave Jenkins    Jim Dellinger 

Clearwater Bay   Lawton Dews    Ken Skelly              

Coquina Point   Ralph Tisei     

Cypress Bend   Kathy Kempf    Robert Boulanger 

Dye Estates   Tom Fulmer 

Edgewater   Diane Smith    Dennis Cannon 

Greenbriar   Michael Atwood    Haig Garabedian 

Harbour Cove   Dennis Garry 

The Havens    

Heron Bay   Carol Seplow 

Ironwood    

Leatherleaf   John McCabe    Gerri McCray 

Longbridge   Ray Halley 

Oak Pointe   Roy Fleming    Larry Fillian 

Park Hill    Nancy Seibert  

River Crossing   Henry Mangone    Howard Shook 

Somerset     

Sweetbriar    

Tanglewood   Don Covelski    Ann Marie Sfarra 

Wedgewood   Gene Verna  

Willow Bend    

Woodlands   Kathy Kempf    Sandy Cropp 

 

Please contact the Omni Office 843-399-9888 for Voting Rep contact information. 

 

 

Bob Forman will be conducting a free golf fitness clinic over at The Golf Academy of America on Saturday, January 21st 
at 9:30 AM.   It is open to the public.  Residents can reserve a seat by calling the Academy at  843 -236-0481 or Bobôs cell at 

336-509-4610.   
Bob Forman, GolFIT Carolina  

Cypress Bend resident  
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Golf  Tips from Jeff  Diehl 
Chipping to Perfection 

Improve your chipping and you improve your ability to shoot low scores. Playing the Fazio Course at Barefoot Resort the 
other day with some staff members inspired this weekõs lesson. One staff member in particular was struggling so bad that it 
came to me to put what he wasnõt doing on paper. Three things in particular he didnõt seem to be aware of was he didnõt 
have a sound setup, he didnõt have a repeatable swing or he didnõt seem to have a clue how far the ball was going to travel. 
In this lesson Iõll show you these three things to help lower your scores. 

Stand Straight at Setup:                                                                                                                                                                

To hit crisp chips consistently you need to strike the ball at the bottom of your arc. The easiest way to do this is to setup to 
the ball with a narrow stance and your weight should favor your left leg (for right handed golfers) Another common mis-
takes people make is that they stand too far from the ball. At setup, if you can take your right hand off the grip and place it 
between the butt end of the grip and your body you are standing too far from the ball. 

Keeping It The Same: 

I would always recommend keeping your swing the same for different distances. On the back swing its ok to hinge your 
wrists a little bit but donõt break them down completely. On the downswing keep the handle of the club moving forward 
through the impact zone so that the back of your left hand is still facing the target. This will insure the clubface is square at 
impact and following the target line as well. 

Distance Control: 

If time allows and keeping pace of play in mind sometimes walk off the distance of the chip taking note of any slopes that 
might affect the line and distance. The better players will even take note of the grain in the grass, which will affect the 
speed. I will use many options when it comes to distance and chipping. For example I will use an 8-iron when chipping 25 
yards or more. When chipping a ball just 8 yards or less I will use a 56-degree wedge. Each of these different chips is usually 
done with the same swing. At The Dye Club we offer the chipping green by the Villas so you can practice this tip. 

Practice Makes Perfect: 

After you have practiced these tips clear the green of all golf balls. Then just using one ball chip to your target just like you 
would in real playing conditions. Then walk up to the ball, line up the putt and knock it in the hole. This will program you 
and help you build your confidence in ògetting up and downó 

Rules Question:                                                                                                                                                                                   
A player is not entitled to relief from a drain cover (immovable obstruction) if:                                                                                      
___ a. The ball is through the green and the drain cover is in a water hazard.                                                                                          
___ b. The ball and the drain cover are both in the hazard.                                                                                                                   
___ c. The ball is on the putting green and the drain cover is on the fringe and it interferes with the playerõs stance.                                
___ d. The ball is in bounds and the drain cover is out of bounds. 

Email me the correct answer and get entered into a drawing for a free ½ hour lesson                                                 

jdiehl@dyeclub.com   

Jeff Diehl, PGA                                                                                                                                                                         
Head Golf Professional                                                                                                                                                                 

The Dye Club                                                                                                                                                                         

843-390-8445      

mailto:jdiehl@dyeclub.com
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Happy Exciting New Year!  I think the phrase ð òOut with the old and in with the newó has never been more appropriate than as it 

applies to 2011/2012.  Although last year does not go down in the record books as the most difficult, it will still not be missed much by 

most homeowners in the USA.  There were some highlights throughout the year and for a few individuals it could be called for various 

reasons a  good year.  Real estate overall had a better year in 2011 than 2010.  Our market produced 1 more closing per day in 2011 

than in 2010.  Twenty-four properties (residential/condo/townhome/land) closed per day in our market last year.  Doesnõt really seem 

like that many, but that happened every single day, which makes it just shy of 8,760 closed properties.  In Barefoot Resort alone over 

nineteen properties closed each month, two better per month than in 2010.  The story of 2011, sales volume increased while sales pric-

es decreased.  This is evident in the fact 1/3 of listed properties expire off the market without being sold. 

Waiting on a deal? 

When a Buyer today factors asking price, interest rate and selection of available properties then compares that to even one month ago 

(or any month or quarter over the last year) they will see that the opportunity for the highest value is now.  The average selling prices 

are gradually stabilizing.  Even with November local decline of price news, when you dig into the numbers you can see the improve-

ment and the potential.  The facts are there and there are very few analysts that donõt see promise in 2012, especially the latter half.  

Before you get too excited, improvement means further stabilization in pricing and continued decrease of available properties.  Interest 

rate increases, albeit small ones will drive more Buyers into the market starting soon.  Our area suffers where other markets do not for 

two reasons; a very small first-time homebuyer market and our traditional òfeederó markets have not performed well keeping retiring 

and move up buyers at bay.  The first time buyer has never been a buyer in Barefoot Resort, for the most part, so the surge of this seg-

ment driving the market now is non-existent for us.  We will begin to see big improvements in the sales numbers for our community 

when the Northeastern markets see their improvement.  We are starting to see the signs of that improvement now. 

Guarded optimism is only due to my crystal ball breaking last year.  When evaluating ALL the facts related to real estate, mortgages, 

affordability and the slowly improving economy, I see the year ahead kind of like driving down the road with your head out the win-

dow with the wind in your face!  As for last yearéI took the rearview mirrors out so I canõt see it anymore! 

Barefoot Numbers; 

There are a total of 223 properties available in the resort, still far less than 10% of the total. 

Single family homes ð 26 available with 6 of them pending. 

Condo/townhomes ð 175 available with 19 pending closing 

Lots  - 22 available with 4 pending to close 

There are 38 total distressed properties on the market with 9 of them being foreclosures. 

In conclusion, I suggest that we all take it upon ourselves to find some way, any way, to make a positive impact on our community.  

Barefoot Resort is full of creative, bright, energetic, loving and dedicated people that care a lot about their community and their neigh-

bors.  Think of a way to use your skills or talents and put it into action.  When we create a thriving community, one where others want 

to be, we will positively affect the real estate market where we live. 

Have an awesome month and I hope to see you around Barefoot!                                                                                                                                  

Let me hear from you at barefootbuys@gmail.com or call me direct at 843-241-1929. 

          Happy New Year, 

          Ben Guyton 

 

To All Multi-Family Voters: 

I wish to give my heart felt thanks to all of you for your vote of confidence in the BRRA elections.  I will strive to live up to the challenge ahead for Barefoot.   I am accessible     

to all residents, single family as well as multi-family for suggestions, questions, or any comments concerning our community. 

My contact information is:   843-390-2751 (Home phone)                                                                                                                                                              

   404-272-3562 (Cell phone)                                                                                                                                   

  E-mail     VGTALLEY@gmail.com 

My sincere thanks, 

Glen R. Talley, Jr. 

mailto:barefootbuys@gmail.com


 

 

Photos showing the Barefoot Swing Bridge interior 

work provided by the City of North Myrtle Beach. 

Exterior supports on each end. 

 

  Links Drive entrance monuments take   

shape. 

Barefoot Bridge Road U-turn has been removed and a new turn 

lane added at Century 21 Barefoot Realty. 



 

 

64 teams (256 people) played in the first 

annual Shop With A Cop Charity Golf Tournament held December 9, 2011 at 

Barefoot Resort & Golf on the Fazio and Love 

courses. The tournament,   sponsored by the 

City of North Myrtle Beach and Barefoot Re-

sort & Golf, was the largest charity golf tour-

nament ever to be held at Barefoot Resort & 

Golf. 

The childrenõs Christmas party, ladies luncheon, luminary candle night and a 

Grand New Yearõs Eve Gala were just a few of the holiday events in Barefoot. 

   Happy New Year!  


